


WHEN IT COMES TO YOUR MONEY, YOU NEED TO  
BE ACTIVELY INVOLVED WITH YOUR FINANCIAL  
DECISIONS. THAT’S TRULY BEING IN THE FRONT SEAT.
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Women have made great financial inroads in recent years. They’re also making huge progress  
as workplace and community leaders. A look across millions of investors at Fidelity shows us 
that women:  

• Save more of their paychecks than men.  
• Earn similar or better investment returns than men — and yet, take on less risk.

It’s important for women to be in their financial front seat because the numbers show there’s 
great likelihood they will need to be there. 

BOTTOM LINE:  
Embrace that you’ll most likely fall 
into this 90% and plan accordingly!

90%
1. Why She Buys by Bridget Brennan (Crown Business, 2011)
2. NCES, Digest for Education Statistics
3. National Center for Women and Retirement

of undergraduate and graduate degrees  
in the United States are awarded to women.2

of today’s consumer spending decisions   
are made or influenced by women.1

60%80%

of women will be solely responsible for  
 their finances at some point in their lives.3



of millennial women in a   
relationship feel in financial control.2

12%

We know that women are excellent investors when they get actively involved in their finances. 
Yet, many are not the primary decision makers when it comes to their money.

1. Fidelity Investments, ”Couples Retirement Study,” 2015
2. Fidelity Investments, ”Couples Retirement Study,” 2017
3. Fidelity “Single Women and Money Study,” 2017

Single women don’t feel they’re  in the financial front seat, either.3 

of women in a relationship say they’re   
not the primary financial decision maker.1

75%

Past performance is no guarantee of future results. The asset class (index) returns reflect the reinvestment of dividends and other earnings. 
This chart is for illustrative purposes only  and does not represent actual or future performance of any investment option. It is not possible 
to invest directly in a market index. Illustration is representative and is not to scale.  Stocks are represented by the Standard and Poor’s 500 
Index (S&P 500® Index). The S&P 500® Index is a registered service mark of The McGraw-Hill Companies, Inc., and has been  licensed for 
use by Fidelity Distributors Corporation and its affiliates. Bonds are represented by the U.S. Intermediate Government Bond Index.  
Short-term instruments are  represented by U.S. Treasury bills. Inflation is represented by the Consumer Price Index. 
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If you want to reach — or stay — on solid financial ground, it’s important to first know where you 
stand. Here are four keys to good financial health: 

•  Retirement accounts: 
401(k)s, 403(b)s, IRAs, 
Roth IRAs

•  Investment accounts

•  Pensions

•  Home equity/Real  
estate

•  Possessions

•  Mortgages

•  Auto loans

•  Student loans

•  Credit card debt

•  Any other debts

•  Plot them along your 
journey

•  Track them as you  
progress

•  Tweak them along  
the way

•  Revise them as plans 
inevitably change

You work hard for  
your money. Financial 
checkups are a smart 
way to make sure that 
your money keeps  
working hard for you.  

Remember:  
You don’t have to be 
a millionaire or have a 
certain amount of  
assets for a checkup.

Know What   
You Own

Have Specific 
Goals

Know What   
You Owe

Get Annual  
Financial Checkups



Have enough  
stock exposure.

Once you identify where you stand in terms of your financial health, it’s time for action. 

Spend less than  
you earn.

Take advantage of  
compounding.

Stay  
the course.

Make it  
automatic.

Get help  
when needed.
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6 STEPS TO BEING FINANCIALLY HEALTHY



COMPOUNDING: A CLOSER LOOK
As you save, you begin to accumulate interest (earnings on your money). As it grows over time, 
your earnings also begin to earn money.

32%
54%

70%
81%

After 10 years

THE SNOWBALL EFFECT: THE PERCENTAGE OF  TOTAL  
ACCOUNT VALUE GENERATED BY COMPOUNDING

After 30 yearsAfter 20 years After 40 years

This hypothetical example assumes the following: (1) $5,500 annual IRA contributions on January 1 of each year for the age ranges shown, 
(2) an annual rate of return of 7%, and (3) no taxes on any earnings within the IRA. The ending values do not reflect taxes, fees, or inflation. 
If they did, amounts would be lower. Earnings and pretax (deductible) contributions from Traditional IRAs are subject to taxes when  
withdrawn. Earnings distributed from Roth IRAs are income tax free provided certain requirements are met. IRA distributions before age 
591/2 may also be subject to a 10% penalty. Systematic investing does not ensure a profit and does not protect against loss in a declining 
market. This example is for illustrative purposes only and does not represent the performance of any security. Consider your current and 
anticipated investment horizon when making an investment decision, as the illustration may not reflect this. The assumed rate of return 
used in this example is not guaranteed. Investments that have potential for a 7% annual rate of return also come with risk of loss.



OPTIONS FOR EVERY KIND OF INVESTOR

PLAN ON YOUR 
OWN

PROFESSIONAL  
INVESTMENT HELP

Manage on  
My Own

Manage with 
Assistance

Target Date 
Funds1

Managed 
 Accounts2

STOCK EXPOSURE: A CLOSER LOOK
Investment success isn’t about picking individual stocks — it’s about your asset mix; that is,  
the percentage you have in stocks and bonds. To get this mix, you have plenty of options — 
from doing it yourself to receiving professional help. 

HISTORICAL PERFORMANCE
HOW $100 GREW OVER 50 YEARS (1966–2015)

$1,211

SHORT-TERM INVESTMENTS

$757

INFLATION

$10,042

STOCKS

$3,015

BONDS

STAYING THE COURSE: A CLOSER LOOK
On average, people are living longer and longer. So consider how to make your money last  
longer, too. It’s a good idea to think long term. 

1.  Target Date Funds are an asset mix of stocks, bonds, and other investments that automatically becomes more conservative as the fund 
approaches its target retirement date and beyond. Principal invested is not guaranteed.

2. The managed accounts service provides discretionary money management for a fee.
Past performance is no guarantee of future results. The asset class (index) returns reflect the reinvestment of dividends and other earnings. 
This chart is for illustrative purposes only  and does not represent actual or future performance of any investment option. It is not possible 
to invest directly in a market index. Illustration is representative and is not to scale.  Stocks are represented by the Standard and Poor’s 500 
Index (S&P 500® Index). The S&P 500® Index is a registered service mark of The McGraw-Hill Companies, Inc., and has been  licensed for 
use by Fidelity Distributors Corporation and its affiliates. Bonds are represented by the U.S. Intermediate Government Bond Index.  
Short-term instruments are  represented by U.S. Treasury bills. Inflation is represented by the Consumer Price Index. 



QUESTIONS TO ASK WHEN MEETING WITH AN ADVISOR
A good way to see if you’re on track is to meet with an advisor at least annually.  
 
Here are some important questions to ask:
•  Am I on track?
•  Am I investing properly?
•  What are my fees?
•  How long is my money going to last?

Call or meet with a Fidelity Representative

Visit the Front Seat online experience: Fidelity.com/frontseat

Visit the Fidelity Planning & Guidance Center:  
Fidelity.com/planningandguidance

We’re here to help you achieve your goals — with free financial help — no matter 
what stage of life you’re in. The key is to take action now.

http://Fidelity.com/frontseat
https://www.fidelity.com/calculators-tools/planning-guidance-center


WE’RE HERE TO HELP 

Call 888.766.6813   |   Visit Fidelity.com/frontseat

This information is intended to be educational and is not tailored to the investment needs of any specific investor.

Diversification and asset allocation do not ensure a profit or guarantee against loss.

A distribution from a Roth IRA is tax free and penalty free, provided the five-year aging requirement had been satisfied and one of  the 
following conditions is met: age 591/2, disability, qualified first-time home purchase, or death.

Investing involves risk, including risk of loss. 

All screenshots are for illustrative purposes only.
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