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firm-wide initiative committed to empowering women investors to become more actively involved in their finances at every life 
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Three Guiding Principles for Uncertain Times

Principle 1: Avoid reactivity
 Check in with yourself and processing your emotions

 Have perspective and engaging thoughtfully

 Work with your advisor to understand your options

Principle 2: Adopt a proactive mindset

Principle 3: Step back and look at your larger life circumstances in 
a systematic way



Frequently Asked Client Questions



How Fidelity Can Help

Support from a Fidelity representative
 Provides education and guidance with regard to common wealth planning strategies

 Answers questions you and your family may have regarding your evolving needs and goals

 Fidelity.com/FindAnAdvisor

Insights from Fidelity Wealth Management
 Access to articles, webinars, and ideas from Fidelity’s top thought leaders on wealth planning 

and investment strategies, designed to help you grow and protect your wealth

 Fidelity.com/Insights 

Subscribe to stay informed
 Presented by Fidelity professionals and industry leaders, our wealth management webinars 

span a variety of topics including estate planning, tax planning, retirement income 
considerations, and much more.

 Fidelity.com/signup/wealth-management-webinars



Disclosures
Views expressed are as of 07/15/2021, based on the information available at that time, and may change based on market or other conditions. Unless otherwise noted, the opinions provided are those of the speaker or 
author and not necessarily those of Fidelity Investments or its affiliates. Fidelity does not assume any duty to update any of the information.

Information provided in this document is for informational and educational purposes only. To the extent any investment information in this material is deemed to be a recommendation, it is not meant to be impartial 

investment advice or advice in a fiduciary capacity and is not intended to be used as a primary basis for your or your clients’ investment decisions. Fidelity and its representatives may have a conflict of interest in the 
products or services mentioned in this material because they have a financial interest in them, and receive compensation, directly or indirectly, in connection with the management, distribution, and/or servicing of 
these products or services, including Fidelity funds, certain third-party funds and products, and certain investment services.

Investing involves risk, including risk of loss.

Diversification and asset allocation do not ensure a profit or guarantee against loss.

Generally, among asset classes stocks are more volatile than bonds or short-term instruments and can decline significantly in response to adverse issuer, political, regulatory, market, or economic developments. 

Although the bond market is also volatile, lower-quality debt securities including leveraged loans generally offer higher yields compared to investment grade securities, but also involve greater risk of default or price 
changes. Foreign markets can be more volatile than U.S. markets due to increased risks of adverse issuer, political, market or economic developments, all of which are magnified in emerging markets.

Fidelity does not provide legal or tax advice. The information herein is general and educational in nature and should not be considered legal or tax advice. Tax laws and regulations are complex and subject to change, 

which can materially impact investment results. Fidelity cannot guarantee that the information herein is accurate, complete, or timely. Fidelity makes no warranties with regard to such information or results obtained by 
its use, and disclaims any liability arising out of your use of, or any tax position taken in reliance on, such information. Consult an attorney or tax professional regarding your specific situation.

Fidelity advisors are registered with Fidelity Brokerage Services LLC (FBS) and licensed with Fidelity Personal and Workplace Advisors LLC (FPWA), a registered investment adviser. Whether a Fidelity advisor provides 

advisory services through FPWA for a fee or brokerage services through FBS will depend on the products and services you choose.

The CERTIFIED FINANCIAL PLANNER™ certification, which is also referred to as a CFP® certification, is offered by the Certified Financial Planner Board of Standards Inc. (“CFP Board”). To obtain the CFP® certification, 
candidates must pass the comprehensive CFP® Certification examination, pass the CFP® Board’s fitness standards for candidates and registrants, agree to abide by the CFP Board’s Code of Ethics and Professional 

Responsibility, and have at least three years of qualifying work experience, among other requirements. The CFP Board owns the certification marks CFP® and CERTIFIED FINANCIAL PLANNER™ in the U.S.

Investment advisory services provided through Fidelity Personal and Workplace Advisors LLC, a registered investment adviser, for a fee. Brokerage services provided through Fidelity Brokerage Services LLC, Member 
NYSE, SIPC. Both are Fidelity Investments companies.
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