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A deeper level of support  
for your important  
financial decisions
Your Executive Services team can work with 
you to develop a plan that integrates your 
workplace benefits decisions with broader 
wealth planning strategies to help you 
achieve your financial goals.

Call 800.533.8004 today or click here to schedule a meeting with your dedicated team.

Access to the services herein are dependent upon the complexity of the customer’s needs.  
Advisory services are provided for a fee through Strategic Advisers LLC.

https://digital.fidelity.com/ftgw/digital/apex/schedule?ss=APX-UNIVERSAL-LINK


FIDELITY EXECUTIVE SERVICES℠

Our goal is to help you bring to life what matters most - whether that’s enjoying retirement, managing taxes and healthcare expenses, or leaving a meaningful legacy. 
Together, we can explore these priorities and more, aligning your workplace benefits decisions with your broader wealth planning goals.1

A deeper level of support for your important financial decisions

Benefits Optimization Strategies
Optimizing benefits decisions and integrating with 
broader wealth planning goals

• �Guidance on plan rules and holistic view of  
workplace benefits

• Potential tax impacts of benefits and compensation

• Deferred compensation planning

• Retirement distribution and contribution strategies

• Valuation of equity awards and trading strategies

Estate, Family and Legacy
Estate planning strategies and guidance

• Estate planning to support wealth transitions7

• Alignment through family conversation

• Trust administration services8

• Funding for education

• Charitable giving

Retirement Savings and Income
Planning designed to take you to, and 
through retirement

• Coordination of saving and investing

• Guaranteed income strategies2

• Transition from saving to spending

• Help reduce taxes on withdrawals3

Health Care
Strategies for managing health care expenses 
in retirement

• A plan for rising health care costs

• Tax-efficient health savings accounts9

• Medicare guidance and enrollment

• Planning for long-term care expenses

Savings, Spending 
and Borrowing
Developing everday cash management 
solutions

• Guidance on spending plans

• Help with planning for major purchases

• Choosing accounts for retirement withdrawals3

• Borrowing solutions to keep portfolios intact

Protection and Insurance
Strategies for protecting assets and creating 
income

• Turning savings into reliable income10

• Helping to manage the cost of long-term care

• Protecting loved ones from uncertainty

Investment Strategies
Creating strategies focused on your 
unique needs4

• Review asset allocation 

• Coordination across all accounts

With access to:

• Professional investment management4

• Portfolios to help manage volatility4

• Alternative investment options5

Taxes
Implementing tax-smart strategies6

• Coordination across accounts

• Charitable and legacy planning

With access to:

• Year-round use of tax-smart techniques6

• Tax-smart wealth transitions3



Understanding what’s important to you

If you’re working with multiple 
investment firms, have you considered 
how your various accounts can create 
a cohesive investment strategy 
toward your retirement goals?

How might transitioning from 
accumulation to funding your lifestyle 
in retirement affect your plan?

When you consider how much you 
might need for medical expenses in 
retirement, have you accounted for 
your health and family history as well 
as your state of residence?

Does your plan account for the 
potential costs of health care in 
retirement?

A holistic review of your workplace 
benefits

Planning designed to take you to 
and through retirement

Managing health care expenses in 
retirement

Do you feel as though you have the 
discipline to remain invested through 
different types of market conditions?

Could your portfolio be more 
tax efficient?

Creating strategies focused on your 
unique needs

Have you considered how different 
types of financial accounts can 
contribute to a tax-efficient 
investment plan?

Do you have a single, comprehensive 
approach that addresses all the taxes 
you could be facing?

Implementing tax-smart
investing strategies6

Do you have a sense of where your 
money goes each month?

Are you considering a major 
purchase that you’re not sure how to 
pay for, such as college, a wedding, 
or a second home?

Developing money management-
strategies across accounts

The more we know about you, the easier it is to help you build  
a plan that’s built for your unique needs and aspirations.

We can get started by discussing some of the topics below and helping you establish clear next steps.

Have you talked with family members 
about your plan? Do you feel as 
though everyone’s on the same page 
when it comes to your intentions?

Does your estate plan have provisions 
for issues such as long-term care and 
other health care–related expenses 
you may encounter?

Providing estate planning guidance

Benefits Optimization 
Strategies Investment Strategies Taxes Retirement Savings

and Income

Estate, Legacy, 
and FamilyHealth Care Saving, Spending, 

and Borrowing

Are you maximizing all your 
company-provided benefits?
Do you know how your benefits 
affect your tax situation?

What role does your company stock 
and equity awards play in your 
broader wealth strategy?

How confident are you in your plan 
for using your NQDC or equity 
awards in retirement?

Do you have sufficient sources of 
guaranteed lifetime income to cover 
your essential expenses?

How will your family meet their 
expenses if you’re no longer able to 
provide for them?

Protecting assets and insurance 
solutions

Protection and 
Insurance



Investing involves risk, including risk of loss.

Fidelity Executive ServicesSM does not provide legal or tax advice. Consult an attorney or tax professional regarding your specific situation

Fidelity advisors are licensed with Strategic Advisers LLC (Strategic Advisers), a registered investment adviser, and registered with Fidelity Brokerage Services, LLC (FBS), a registered broker-dealer. Whether a Fidelity advisor 
provides advisory services through Strategic Advisers for a fee or brokerage services through FBS will depend on the products and services you choose.

1	 Access to these services is dependent on the complexity of the customer’s needs. Services may be provided for a fee.

2	� Guarantees apply to certain insurance and annuity products and are subject to product terms, exclusions and limitations and the insurer’s claims-paying ability and financial strength. They do not protect the value of the 
variable investment options, which are subject to market risk. The value of the variable investment options will fluctuate so that shares, when redeemed, may be worth more or less than the original cost.

3	 Fidelity does not provide legal or tax advice. The information herein is general in nature and should not be considered legal or tax advice. Consult an attorney or tax professional regarding your specific situation.

4	� Advisory services provided for a fee through Strategic Advisers LLC (Strategic Advisers), a registered investment adviser and a Fidelity Investments company. Brokerage services provided by Fidelity Brokerage Services 
LLC (FBS), and custodial and related services provided by National Financial Services LLC (NFS), each a member NYSE and SIPC. Strategic Advisers, FBS, and NFS are Fidelity Investments companies.

5 	 Available for eligible investors only.

6 	� Tax-smart (i.e., tax-sensitive) investing techniques, including tax-loss harvesting, are applied in managing certain taxable accounts on a limited basis, at the discretion of the portfolio manager, primarily with respect to 
determining when assets in a client’s account should be bought or sold. Assets contributed may be sold for a taxable gain or loss at any time. There are no guarantees as to the effectiveness of the tax-smart investing 
techniques applied in serving to reduce or minimize a client’s overall tax liabilities, or as to the tax results that may be generated by a given transaction.

7 	� The tax information and estate planning information contained herein is general in nature, is provided for informational purposes only, and should not be construed as legal or tax advice. Fidelity does not provide legal 
or tax advice. Fidelity cannot guarantee that such information is accurate, complete, or timely. Laws of a particular state or laws which may be applicable to a particular situation may have an impact on the applicability, 
accuracy, or completeness of such information. Federal and state laws and regulations are complex and are subject to change. Changes in such laws and regulations may have a material impact on pre- and/or after-
tax investment results. Fidelity makes no warranties with regard to such information or results obtained by its use. Fidelity disclaims any liability arising out of your use of, or any tax position taken in reliance on, such 
information. Always consult an attorney or tax professional regarding your specific legal or tax situation.

8 	� Trust services provided Fidelity® Personal Trust Company, FSB, a federal savings bank. Non-deposit investment products offered through Fidelity Personal Trust Company and other affiliates of Fidelity Investments are 
not insured or guaranteed by the Federal Deposit Insurance Corporation or any other government agency, are not obligations of any bank, and are subject to risk, including possible loss of principal.

9 	� The information provided here is general in nature. It is not intended, nor should it be construed, as legal or tax advice. Because the administration of an HSA is a taxpayer responsibility, customers should be strongly 
encouraged to consult their tax advisor before opening an HSA. Customers are also encouraged to review information available from the Internal Revenue Service (IRS) for taxpayers, which can be found on the IRS Web 
site at www.IRS.gov. They can find IRS Publication 969, Health Savings Accounts and Other Tax-Favored Health Plans, and IRS Publication 502, Medical and Dental Expenses (including the Health Coverage Tax Credit), 
online, or you can call the IRS to request a copy of each at 800.829.3676

10 	� Annuity guarantees are subject to the claims-paying ability of the issuing insurance company.

Topics listed are designed to help give you insights and items to consider when planning for your future. They are intended for educational purposes only and may not be relevant to your plan. Fidelity does not provide legal or 
tax advice or prepare estate plans. Please consult an appropriately licensed professional for guidance on your specific situation.
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